Waters New Product Launch

THE SCIENCE OF WHAT'S POSSIBLE™

. Success: A Sales Playbook
A worldwide leader in complementary analytical Approach to Enabling the

technologies, Waters designs, manufactures, sells
and services innovative science solutions to wate rs Sa Ies Tea m
support customer discoveries, operations,
performance and regulatory compliance.

Situation

Objectives
« Elevating customer conversations above end users

« Accelerating sales success following launch of new products
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