A BETTER WAY OF DOING BUSINESS AS A
SYNCFUSION ALLIANCE PARTNER
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Pedro Hernandez, CEO of Peopleworks, SRL, was on a mission to bring a better way of doing business
to his clients. He needed to develop reliable, high-quality Bl applications that his clients could
customize to their needs. However, his team was pressed for time and needed a powerful solution
with ready support.

With help from Syncfusion’s Dashboard Platform, Peopleworks could deliver a mobile portal for their
client’s employees to check their payments, loans, and history of events with the company. They also
created a GPS-based application that restricts where employees can exit or enter with a geographical
perimeter. Hernandez was so pleased with Syncfusion’s offerings that he joined the Syncfusion
Alliance Partner Program.

"] joined because of the quality of the products, the excellent support, and the superior kindness,” said
Hernandez. “Since we have worked with Syncfusion, we have developed and published three mobile
applications in 2017 and we're planning about 10 for this year.”

Hernandez continues to accomplish his mission of bringing better ways of doing business to his
clients and has found a better way of doing business by partnering with Syncfusion, too.
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